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Coldwell Banker Gundaker

Families foundation for the future

ST. LOUIS, Mo. (July
11,2011)—Change is an in-
evitable part of life — and a
family is no exception. For
example, the home that is
perfect for newlyweds may
feel cramped once children
come into the picture. This
is the perfect time to take
advantage of what is still a
buyer’s market and look for
a home that will suit your
growing family. Before
you begin your search, con-
sider your family’s future
to find the home that will
meet your needs today and
tomorrow.

“Families come in all
shapes and sizes today,
with adult children mov-
ing back home and ag-
ing parents needing care,”
said Jim Dobhr, president of
Coldwell Banker Gundaker.
“While no one can predict
the future, it’s important to
consider what it might look
like to live in a particular
home for the short and long
term.”

Here are a few ways to
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remain focused on the big
picture:

Room with a view. Size
up bedrooms and bath-
rooms to determine wheth-
er they will offer sufficient
space for children who will
one day be teenagers with
both longer grooming rou-
tines and homework. Will
they be elbowing each oth-
er in the bathrooms? Fight-
ing for study space in the
kitchen?

Check your time frame.
How long you plan to stay
in a home has a major im-
pact on what the property
needs to be. Is this the home
where you plan for your
toddlers to become teens?
Do you expect to have
friends and family visiting
or possibly living with you
one day? Solicit your Re-
altor’s help in narrowing
your search down to homes
that will meet your family’s
unique needs.

Future planning. The
Federal Reserve’s Survey
of Consumer Finances has

consistently found a huge
gap between homeowner
wealth and that accumu-
lated by renters. Paying
down a mortgage is similar
to a long-term savings plan,
and real estate has a posi-
tive track record of appre-
ciation. Consider what you
want your real estate legacy
to be.

Coldwell Banker Gun-
daker, the leading residen-
tial real estate brokerage
company in St. Louis, oper-
ates 23 offices with nearly
2,000 sales associates serv-
ing metropolitan St. Louis
and east-central Missouri.
Coldwell Banker Gundaker
is part of NRT LLC, the
nation’s largest residential
real estate brokerage com-
pany. NRT, a subsidiary of
Realogy Corporation, oper-
ates Realogy’s company-
owned real estate broker-
age offices.

For more information,
please visit www.cbgun-
daker.com.

Account: 19573 (2527)

MO-502

For reprints or rights, please contact the publisher

Page 1 of 1



